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2 COMPANIES

China rules smartphone
market amid boycott calls

ARNAB DUTTA
New Delhi, 220ctober

tatime when the social
Amudl abuzz with
or boycotting Chinese

products, consumers in the
smartphone market are not
paying any attention.
Preliminary data from analyst
firm Counterpoint Research
show the share of Chinese firms
has continued to grow steadily
duringthe year, despite increas-
ing competition in the domes-
tic market.

The share of Chinese
brands was 21 per cent during
the January-March quarter. It
went up to 32 per cent at the
end of September. Meanwhile,
established smartphone play-
crsinthe market have lost sig-
nificant share. Market leader
Samsung’s share has gone
down to 21.6 per cent rom 29
per cent in March - a loss of
seven per cent. During the
September quarter, itlost four
percentage points. The second

iggest player, Micromax, too,
has lost seven per cent since
January-March. Intex, which
heldon (o the third spot since
early 2016, has now slipped to
the fifth place.

Meanwhile, four major
Chinesebrands - Xiaomi, Vivo,
Oppoand Le Eco has managed
to garner close to 14 per cent
share of the total devices
shipped during July-
September - up from 11 per
centin the first half of the year.
While Xiaomi has secured the
sixth spot, Vivo and Oppo have
occupled the seventh and
eighth spots, respectively.
Lenovo, another Chinese brand
which was catching up with
Tntex, captured the third spot
inScptember.

Various  factors  have
worked in favour of these
firms during the past few

ENTER THE DRAGON
Changing dynamics: Market share
of top 5 brands in 2016 (figures in %)
® lan-Mar # Apr-lun  Jul-Sep

Increasing share
of Chinese brands

SAMSUNG. }
Source: Counterpolnt Research

quarters. Faisal Kawoosa, gen-
eral manager, telecom and
semitronics at CyberMedia
Research, says as the market
inIndiais undergoing funda-
mental change in the nature
of consumer buying behav-
iour, such anomaly can hap-
pen. While till early 2015, most
smartphone sales used to
come from first-time buyers

of smart devices, in 2016, sec-
ond-time buyers or repur-
chases have taken the lead.
“The above 310,000 price
segment has become signifi-
cant as an increasing number
of consumers are upgrading
their smartphonces, unlike car-
lier when conversion from fea-
ture phones to smartphones
used to be the key driver. This

has thrown challenge to many
popular brands, especially
Tndian-origin, operating in the
market for long. Chincse
brands have managed Lo come
up with superior offering with
value for money proposition
in the 210,000-15,000 price
range,” said Kawoosa.

An aggressive focus on
offline sales, backed by online
presence, has benefited
Xaiomi and Le Eco. Both had
started their journey as
online-only brands in India.
Oppo and Vivo had been
increasing their offline pres-
ence since they entered the
market in 2015.

According to Kent Cheng,
chief executive officer of Vivo
ndia, the firm will continue
as an offlinc brand and is
working on (o strengthen
its distribution through
brick-and-mortar  outlets.
Incidentally, all these four
brands have started manulfac-
turing in India after they wit-
nessed significant uptick in
sales. Vivo is eyeing a seven
per cent market share by
December and is considering
increasing its pro

NEw DELHI | 23 ocroser 2016 ity Business Standard

Nissan’s stake buy may help
MitsubishiinIndia

TE NARASIMHAN
Chennal, 220ctober

Japanese automobile major
Nissan Motor's acquisition of
a 34 per cent stake in
Mitsubishi Motor and the lat-
ter's entry into the Renault-
Nissan alliance could give
Mitsubishi an edge in the
Indian market. The alliance
partners are expected to
share platforms, manufac-
turing and procurement.
The companies did not
comment for the story saying
that soon they would come
out with India-specific plans.
Insiders and industry
sources said most of the syn-
ergies would be in the form of
shared platforms, manutac-

‘They will jointly develop auto-
mated driving technologies
and plug-in hybrid vchicles.
Nissan and Renault have a
plant at Oragadam, near
Chennai with a capacity to
make 480,000 cars a year.
Sources said the plant’s
current capacity utilisation
was around 70 per
cent, but as demand
was rising  for
Nissan's Micra and

were also reports that the
company might buy out the
Ilindustan Motors plant in
Chennai, but the plan did not
take off.

Between  April  and
September 2016 the number
or Majeros produced was 350,
down from 1,026 in the same

period a year
ago. The num-

Mitsubishi's entry ber of
into the alliance pro-

manufactured  at  the
Oragadam facility.

Renault-Nissan . CEO
Carlos Ghosn said it was cru-
cial to develop a B-segment
platform for India and other
key markets. “We are dis-
cussing what the best plat-
form strategy is for us, which
will address a very important
part of the Indian market,”
he said.

to

Datsun and between Nissan duced in
Renault's Kwid and  and Renaultis April-

Duster, capacity util-  expected to September
isation wasexpected generate synergies  was 10,

to increase to 80 per in purchase and “At the
cent by next year. plant utilisation global level it

Mitsubishi cur-
rently manufactures
the ajero Sport SUV

turing and s
They agreed that the
chances of a turnaround for
Mitsubishi, which had lost its
focus in India, would be high-
erifit could ride piggyback on
Nissan and Renault.
Mitsubishi becoming a

member of the alliance
between Nissan and I{Lnuull
will 1pur-

al the Hindl Motors plant
near Chennai. Sources said
the alliance could not manu-
facture the Pajero but upcom-
ing cars from Nissan and
Renault could be manufac-
tured in the plant.

For over two decades
Mitsubishi had an agreement
with ITindustan Motors for the
of the Pajero Sport

capacily next year.

Higher retailer and distrib-
utor margins from newer play-
ers in the market has also
worked in their favour.
According to trade sources,
sellers’ margin from brands
which do not feature among
the top three are higher.
“When consumers are not
insistent on buying handsets
from one particular brand, we
tend to push products which
give us more margin,” said the
store manager of a large elec-
tronic retail chain. Also, lack
of attractive products in the
above-210,000 pricc range
from the Indian brands
helped Chinese brands take
the lead, retailers said.

Government of Jharkhand
Department of Information Technology and e-Gov

Jharkhand Mantralaya, Dhurwa, Ranchi-834004.

CORRIGENDUM-III
Tender ref no. IT/TABLETS-03/2016
PR Number: - 148957
The CORRIGENDUME-III of “Procurement of Two-In-
One (DLLIC'!;\HL) Tablets” has been uploaded and can
be ded from hup: gov.in.

Change in Date :
Old Date as per RFP

Revised Date

Last Date of Tender
Submission: 24/10/2016 at
3:00 P.M.

Opening of Technical Bids:
26/10/2016 at 3:00 P.M.

Last Date of Tender Submission:
31/10/2016 at 3:00 P.M.

Opening of Technical Bids:
2/11/2016 at 11:00 A.M.

~ Jéipuria Group launches alumni

portal for students

ShishirJaipuria, Chairman,
Seth Anandram Jaipuria
Education Sodety.

Hethanked the alumnifor
showing their support towards
theiralma mater. Saket
laipuria, vice chairman of the
group delivered the vote of

TheJaipuria Group has
launched an alumni portal to
improve the relationship
between its educational
institutions and the alumni
network. Thiswas announced
atamega alumni meet for all
itsmanagementinstitutes and

schools. The inaugural address  thanks,

atthe meet was delivered by BS Reporter
PWD Tender, Govt. of West Bengal !:{Isa aul':thb‘d arm
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Ballarpur Industries
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Editer : Shyamal Majumdar
RAINO.: DELENGR0022531
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vizBILT Graphic Paper

DELHI EDITION documents.01.12.2016 Produdsltd hasgota

Pined (Upto 2.00 p.m) tentative offer and draft term

Details can be seen from this office
Notice Board & the website
(http:{iwww.pwdwh.In).

sheet for acquisition of the
Ballarpur unitand Ashti unit
of BGPPLfromJK Paper Ltd
pursuanttothe non-binding
offer letter dated July 5,2016."
m

Executive Engineer, PW.D.
Kolkata South Division|

Emait subs_bsdel@bsmallin “or sms, SUBBS to 57007"
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ARTSON ENGINEERING LIMITED
Ragitrad Offce 11t Floox, Heanandanl Knowladg Pak.
nclogy Seel, Powal, Mumbal. 400 076
Couwu!e Identity Numl 00MH1978PLC020644
ot o1 32 E625 5600: Fant <01 22 0625 G016
E-mail: artson@artson.nel; Website: www.artson.net
Extract of Unaudited Financlal Results
for the Quarter ended 30 September 2016

(2 in lakhs) |

Companies Act, 2013 (*Act”) to the Members of the Company that

chase and plant ulllisd(lon

SUV and the Montero. There

was decided

the platforms

could be
shared. If that is the case
Mitsubishi can manufacture
at the Oragadam [facility
based on the platform devel-
opcd by Nissan and Renault,”
said a source.

Nissan's Terrano and
Renault's Duster are on the
same  platform, while
Datsun's  redi-Go  and
Renault's Kwid share a plat-
form. These vehicles are

bring its new g:.neral(on B-
segment hatchback Mirage to
India and company-execu-
tives said the other big bet for
them was SUVs.

‘While sales and marketing
will be different, Mitsubishi
may receive help from the
alliance to develop and pro-
cure parts and manufacture
themin India.

For Mitsubishi, India was
not a strong play despite the
fact that the country is onc of
the [astest growing automo-
bile markets globally. One of
the main reasons was lack of
resources to launch India-spe-
cilicmodels. Being part of the
alliance, it now had access Lo
cash also, said the source.

Micra highest exported car brand in Sept

TE NARASIMHAN
(hennil 220ctober

Last month, Nissan’s Micra
was the highest exported car
brand from India, followed by
Ford’s Ecosport and General
Motor’s Beal.

Over recent years, the
Japancsc automobile major
and Ford of the US have been
on the top slots, either first or
second. Micra exports in
September stood at 7412 units,
followed by EcoSport (6,837
units) and Beat (6,643 units).

In April-September, first six
months of this financial year,
Nissan exported 30,017 units
of the Micra. The September
number for this car (launched
in 2010) was 20 per cent high-
er than the same month ayear

Nissan exported 7412 Micra units in September

before. It also exports the
Datsun (the only other car it

makes in this country; togeth-
er, September saw 11,999 of

these being shipped.

Guillaume S[card presi-
dent, Nissan India Operations,
said: “Our strategy to use our
plant (at Oragadam, close to
Chennai) as an export hub
underlines our significant
presence here and our long-
term plan for growth. The is
the largest and most advanced
in the Alliance (with Renault of
France). Directly and indirect-
1y, we have created 40,000 jobs
inTndia, including 6,000 high-
valuc engincering jobs at our
research and development
centre.”

Earlier this year, Nissan
had announced the start of
cxports of the Datsun redi-GO
Lo South Africa, Sri Lanka and
Nepal, in addition to the
Datsun GO and GO+,

ICICI, Axis, StanChart get back

$2.5billion of Essar loans

PRESS TRUST OF INDIA
Mumbai, 220ctober

of Essar Group
signing a mega $12.9-billion
asset sale in its oil business,
three top lenders — ICICI
Bank, Axis Bank and
StanChart
— have got back an estimated
$2.5 billion as part of the first
payment for their debt expo-
sure to the Ruias-led con-
glomerate.

The two Indian lenders
‘which together had an expo-

sure of $1.5 billion will get back
nearly half of their money or
about $770 million in cash
while further $750 million of

about $450 millivn, banking
sources said.

Between the two Indian
lenders, 1CICI Bank's share is

debt will get to
Rosnef-led consortium and
Essar's ports and other busi-
nesses, as per the terms agreed
upon by them.

Out of the total cash com-
ponent, nearly $350 million
was paid in cash to the two
Indian banks last night, which
together with interest payout of
about $100 million takes their
Lotal collection from Essar o

ncarly
of Axis Bank is about one-
fourth — in the total exposure
as well as repayments.

n the case of StanChart,
‘whosc total cxposurc was much
higher at over $3.3 billion, the
bank has decided to opt for a

ponent at one go last night
whilenearly $400 million of its
debt will get transferred to ports
and other businesses of the
Essar Group. Besides, it has
decided towrite off nearly $850
million of its exposure.
Payments totalling about
$2.5 billion were made to the
three lenders last night as part
ol the first tranche of the repay-
ment schedule while payout of

largercash ofabout
$2.1billion for repayment of its
loans. Sources said StanChart
ot back the endre cash com-

the
(over USD 300 million) to the
two Indian banks will happen
soon, sources said.

‘With focus on Navy, private

shipbuilders attractlenders
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the Company, in terms of the passed by the

and Remuneration Committee and the Board of Directors both at their
meetings held on 1" February, 2016 and the approval of members in
their

2. | Rcanchiaion between sisndaone ancial resul, s previously reporied in
the i "Previous

defence company for majority
stake sale in the country's
largest private shipbuilding

together with Companies (,

provided in Schedule V to Shri Sameer Gaur

31st August, 2016 and Shrl Sachin Gaur (C

years w.e.f 10" September, 2016 to 9" September, 2019.
For JAYPEE INFRATECH LIMITED
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For and on behalf of the Board of Dlvmwl

“Public sector shipyards
their defence order
books full for the next eight to
10 years. In such a scenario,
debt-heavy private ship-
builders stand a good chance
to get these orders but lack
capability. With new investors
who can bring in technology,
funding and experlise, this
deadlock can be broken. This
is precisely the pulse which

Place : Noida Comi s;,{”;y;?:,’; VINAYAK “wpmng lenders have caught toresolve
Dale : 22" October, 2016 Mo, FCS 430,47 L Mumbal 21 Ocober 2016 i | th oan issuc of these ship-
ders,” exy

\ /

1 an offi-

cial with Punjab National
Bank (PNB).

PNBisoneof the lenders to
ABG Shipyard, whose net debt
was 216,000 crore as on end-
March.

In March last year, the Anil
Ambani-led Reliance

pany-specific positives are
helping shipbuilders attract
strategic investment. "ABGisa
specialist in a variety of mid-
and small-size vessels, mainly
in demand when business is
weak. Also, the company can
build a wide range of vessels

Infrastructure
acquisition of a controlling
stake in Pipavav Defence and
Oftshore for 2,083 crore. With
the stake buy, the compuny
‘was looking to participate in
the ‘Make In India’ pro-
gramme for the defence sec-
tor, it said.

Rating agencies say com-

from naval to dry rigoil
vessels, for which there will
always be demand,” said
Sudarshan Shreenivas, senior
analyst with Fitch Ratings.
Brokerages, however, feel
it’s time orders from the
defence sector move on the
ground. “So far, thercis only a
positive sentiment on high

order flow from the defence
division. Nothing has hap-
pened on ground,” said a sen-
{or analyst with a local bro-
kerage. “Domestic private
shipbuilders would surely be
getting these orders, since the
defence order book is huge.
But, when they would get it
remains to be seen.”

The government is expect-
cd to sign another 350,000-
60,000 crore of defence
contracts in the remaining
quarters of the current finan-
cial year, taking the total
to ¥ 3 lakh crorc in the past
(wo years.
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